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Be a registered BSA volunteer with an e-mail adgres

Work with the unit committee, parents, and youtkdéwelop a plan and budget for the year.

Decide the sale period for your unit and make sweryone knows about it. (Orders and money
need turned in to you before they are turned théocouncil).

Have a Unit Popcorn Kick-off.

Place a Show and Deliver Order so you have praduszll at store fronts and door to door.
Encourage the Scouts throughout the sale.

Plan to have your Scouts participate in Blitz Day.

Collect orders from den / patrol leaders on theslgbu have established for the unit.

Submit orders via internet or drop it off at theigoil service center on time.

Pick up your popcorn at the assigned appointmems tat the distribution center. Make sure you
have vehicles large enough to pick it up. A micestar holds 20 cases, a Jeep Cherokee holds 40
cases, and a mini-van will hold 60 cases. You bélrequired to sign a receipt at pick up.

Remind youth of the due dates for money. Make alirehecks are made payaliethe unit.

Submit prize form by internet or bringing the foirmo the prize order location by November 19.

Turn in all money due to the council on time withh®UNIT CHECK by December 16

Close up any loose ends and conduct a unit evatuéti discuss changes in the sale for the next
year.



Why Sell Online?

Average person spends $50 online

Orders ship directly to consumer (a2
Commissions are paid quarterly Tf‘"’sf'fd LEADERS
Online sales count towards bonus rewards: ' popcom Saes rewards Somtonts
$600 club
Fill 1t Up Reward Program STGNIN
$1,500 Club o0 e o, s o
$2,500 College Scholarships Program R S—

How to sell Online =

Go to www.trails-end.com
Create an account to track online sales
Validation code is “popcorn”

Each Scout will need to set up his/her own ac-
count to sell on-line

/?\, Welcome, Trail's End! | Contact Us | Logout
N .‘/__/\

Graitstnd  LERADERS Ao s pv—

A ica’s Best
America’s Ite Account & Login

Popcorn Sales Rewards Contests Resources About Scouting

Unit Sales & Commission Summary

ONLINE SALES REPORT

Troop 0332

Online Sales from 12/27/2008 - today:

Online Sales Total:

ONLINE SALES * & t EARNED FOR COUNCIL *+ & EARNED FOR UNITS + L
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You will again be able to order popcorn early for a Show & Sell sale. This option allows
your Scouts to deliver popcorn as you sell it. Here is how it works: Your unit places a
preliminary order by September 23. You pick up your order on October 8 at Mattingly
Foods in Zanesville.

There is no money due until Friday, December 16!

If you have leftover popcorn, roll it over to your traditional Take Order sale! Make
sure you take into account all product you have not sold and calculate that in to
your Take Order. After this point, if you still ha  ve extra product, it must be
brought back to the Council Service Center on or be  fore Saturday, November 19.
NO PRODUCT WILL BE ACCEPTED AFTER THIS DATE.

Remember that Show & Sell is a way to supplement your sale. It is not meant to
replace your traditional Take Order sale. Give this a try! Just think how much fun your
unit will have trying to figure out what to spend all that extra money on!



Each year, Scouts across the country do their best to sell popcorn, earning money to fund all the
different things a unit may do. Some units may pay for events like Boy Scout Summer Camp or Cub
Adventure Camp, others pay for Boy’s Life or a weekend outing with the unit. Regardless of what
your unit may choose to do with the money, think of what extra fun you could have if the Scouts in
your unit each sold an extra $100 dollars of popcorn in one day!

( 9 s

In your packet, you should have special Blitz Day forms. We are all Scouts and trust that you will
not hand these out until the Blitz Day, Saturday, November 5.

Your Pack meets at a location of your choice (chartered organization, town square, local fast
food place, etc)

Before the meeting, have a map of your community and identify streets for the Scouts to hit
Have orange juice, doughnuts, milk (coffee for the adults)

Give the Scouts the street assignments and have them sell popcorn!

Make sure the Scouts go back to the original meeting place to turn in their sales forms

Bring these forms to one of the following locations between 3:00-4:00 pm

Cambridge Mount Vernon
McDonald’s Tim Horton’s
2351 East Wheeling Ave. 941 Coshocton Ave.
Coshocton Zanesville
Tim Horton’s Tim Horton’s
131 Chestnut St. 3231 Maple Ave.
OR

Make sure your forms are faxed 740-453-2015 or e-mailed jeff.wickerham@scouting.org by 4:00 pm

Now, for the Bonus Round:

For every $100 that a unit sells on Blitz Day, you will receive a $10 gift certificate to the
Muskingum Valley Council Scout Shop. For instance, if your unit sells $710, you will receive a
$70 gift certificate to the Scout Shop.

Imagine all the fun activities they can now do with the extra money!



You must order your prizes on-line. Please see page 9 for details.

Prize orders are due when you turn in your popcorn orders. All prizes will be delivered to Popcorn
Chairs for distribution after payment is made in full to the council.

Prize order forms must have a street address for UPS delivery of prizes. P.O. Boxes will not be
accepted.

Upon receipt of prizes - immediately confirm order received with packing slip and prize order. Don't
Delay! If you have prize problems please call 1-888-351-8000.

If you need additional support, please do not hesitate to talk with your Muskingum Valley Council
District Professional.

Because of the immense popularity of the patch and pin in this sale, every Scout who sells $35.00 of
product will receive these two items. Adult leaders who sell $35 worth of popcorn may als 0
receive these, but may not earn any other prizes. Please order the pins and patches with your
prizes.



Save yourself time and trouble by ordering online at www.trails-end.com.

1.

ATTENTION! units will not be able to order online without your unit's access code

You must sign up your Unit Popcorn Kernel by sending your commitment form to the
council service center.

Muskingum Valley Council will send you your ac cess code and excel spreadsheet, by e-
mail, by September 17

For the Show & Sale: Go to the Trail's End website and click on “Popcorn System. ” Then
go to “Orders ” and click on the “Show & Sell Sale” and you're ready to enter your unit’s
order. Enter the number of cases of each item you would like to order and then push  the
“Submit to the Council ” button. As a general guideline, units will want to order no more than
50% of their total sales from last year.

For the Take Order Sale: Use the excel spreadsheet provided in your e-mail to input the
individual scout’s sale. Follow the same steps above, but click on the “Take Order Sale ” and
enter your order. Enter the total number of cases and/or containers needed in the “Cases”
and/or “Containers ” column**, If you enter the number of containers needed in the
“Containers” column, the system will automatically calculate your order into cases and
containers needed. Once complete, don'’t forget to push the “Submit to Council ” button. A
good way to double check that your order is correct, is to view your unit statement before
sending your final order. Finally, print the unit statement for your records.

**Please Remember: If your unit is participating in the on-line sales, Show & Deliver and the Take
Order Sale, when placing your unit order for the Take Order Sale, you'll only need to order the
additional items needed that you don't have left from your Show & Deliver to fill your orders. You
also don’t need to order the on-line sales. But, you should count those sales for prize purposes.

Note: Additional copies of this guidebook and forms/resources may be downloaded from our
council website at www.muskingumvalleycouncil.com (click on the Unit Popcorn Kernel
Guidebook link on the front page) or contact your District Popcorn Kernel listed on page 19 of this
guidebook.
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Go to www.muskingumvalleycouncil.com and click on the popcorn icon.

Click on the Popcorn Prize Order icon.

You should be at www.boyscouts-gcc.com. Click on Login — bottom left corner of your screen.

In the central area of the screen, click register here and enter the information requested. Items with an asterisk are
required. FIRST; you must “create a profile” and login before any order may be entered.

ENTER: Council ID, which will be e-mailed to you September 17. Then fill in the following information:

Telephone Number

Point and click to find your district name in the menu.
Point and click to find your unit type in the menue.
Type your unit number

Click register

A. E-mail address

B. Password

C. Confirm Password

D. First Name

E. Last Name

F. Address 1 (this is your physical address for UPS delivery)
G. Address 2 (if you receive mail at a PO Box, please put that address here)
H. City

I. State

J.  Zip Code

K.

L.

M.

N.

0.

Click ‘login’ on your Welcome screen
You are back on the Home page. Type your e-mail address and password and click ‘login’

Click ‘Quick Order’ in the menu on the left of your screen. On the lower portion of the form, enter prize quantities
and complete all of the required fields to ensure proper shipment. UNABLE TO SHIP TO A PO BOX

Click ‘Submit Order to Council’ when you are finished. A pop up box will appear as a double check to ensure you
are ready to submit your final order. If you need to edit your order please see instructions below.

Upon successful completion, you will receive an e-mail verification, unless your Internet Service Provider has
blocked our system. Please keep your order number for future reference.

Units will not be able to initiate a second order for a unit unless the previous order has been authorized for shipment by
the Council Office. Should your unit have the need to change your order, please follow the instructions below.

1.
2.
3.

4.

Complete log in and password screen.

Click on ‘Quick Order.” Enter information for your unit/number/district/popcorn sales. Click ‘next’ .

If there is an order for unit/district/council, you will see a message “there is already an order for this unit/district/
council. To edit this order, click ‘here’.

Change the quantities of prizes needed. Click ‘submit changes’ and wait a moment while page refreshes.

If you need assistance with this process, please contact BSA Customer Service via e-malil

BSACustomeService@qgcc-usa.com, call BSA Customer Service @ 888-351-8000, or call the Council Service Center.
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Each Scout who sells $2,500 in a sales period qualifies.

6% of gross sales credited to scholarship account, which will gain yearly interest.

Scholarship program is for secondary education and is solely run by Trail's End.

Several Muskingum Valley Council youth have achieved this — promote this to all salesmen. The
Scout is enrolled in the program the first year he sells $2,500, and credit is given each year he sells
popcorn as a Scout thereafter. Several local scouts have accumulated hundreds of dollars in
scholarships!

All duties for the salesmen must be met: order on time, product picked up on time, payment in full
and on time, etc..

If a Scout qualified in the past for the $2,500 program, any amount of sales now can add to his
scholarship. We need a copy of the Scout’s form!

+,- * . |

1
Each Scout who sells $1,500 or more in a sale period will receive their choice of a “$50 Gift Card”
from Wal-Mart or a $50 Coleman Gift Card. This is in addition to the seller’s regular prize.
$1,500 Entry/Order form is in the Prize Guide for Parents and Scouts.
The $1,500 prize level is in addition to the prize level that the scout reached.
The $1,500 prize level program is operated and run by Trail's End.
Turn in a copy of their sales forms at the time of placing your unit order.
All duties for the salesmen must be met: order on time, product picked up on time, payment in full
and on time, etc..

+0 . /

Each Scout who sells a total of $600 (combination of Take Order, Show and Deliver, or On-Line) will
be receiving a “Zoomerang”.

Orders for Zoomerangs are placed at time of product order, November 19

+ !

If a Scout sells $100 in Military Sales, they will earn a Commemorative Patch.

*

Muskingum Valley Council will award the top selling Scout with a computer of their choice (at a
value of up to $1,000), a $1,000 Gift Certificate for the Muskingum Valley Council Scout Shop, or a
$2,000 Savings Bond. Last year's top seller sold $4,079 worth of popcorn. The top selling scout
must have their orders turned in with or at the tim e of the Units order. Add on or late orders
will not be eligible for this recognition.

The Top 3 selling Cub Scouts and Top 3 selling from either Boy Scout/Venturer/Explorer (excluding
the Council's Top Salesman) will have their choice of a $200 savings bond, a $100 gift card from
Wal-Mart, or a $100 Gift Certificate for the Muskingum Valley Council Scout Shop. The savings
bond, gift card or gift certificate will be mailed directly to the Unit Popcorn Chair to be presented as a
recognition award! The top selling youth must have orders turned in wi th or at the time of the
Units order. Add on or late orders will not be eli  gible for this recognition. Top sellers will not

be announced until after all payments to the Counci | have been received!

11
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Each Scout who sells $1,000 or more should have their name placed on the Unit's $1,000 Seller
Plaque.
This plaque should be displayed in a prominent place for other Scouts to see.
Units should recognize these Scouts often. (Example: have them first in line for snacks.)
The initial plague has been provided by the council and is to be updated by the individual units.

234 4 "5

Please bring a copy of the sales form when you place your unit order, as indicated on page 15 in the
timeline.

The “FILL IT UP” winners will be invited to participate in a special “FILL IT UP” party at Fort Rapids
Water Park, located in Columbus, OH.

New this year, we have partnered with COSI and they will have interactive displays for the Scouts to
check out!

Salesmen and their families can choose between Saturday, February 25th, 2012 OR Sunday, Feb-
ruary 26th, 2012. This invitation is a ONE day participation event, tickets can NOT be purchased for
both days.

The council will provide admission to Fort Rapids Water Park, and a meal ticket for the “FILL IT UP”
Winner only. Their immediate families are able to purchase discounted admission tickets ($10 each)
as well as discounted meals ($6 each). Special invitations and further details will be mailed to all
“FILL IT UP” winners in January, 2012. Admission to the water park requires a purchased ticket,
this is a policy of the Water Park and is strictly enforced.

Please note: Do NOT combine sales forms from different scouts. This will result in only one scout being
recognized. We need YOU to promote this party to all of your salesmen. Do not assume you will not
have any salesmen achieve this, everyone has this type of potential, if we “DO OUR BEST"!

11 l

Product Retail Price 30% Commis__sion Actual Cost
Military Support $50.00 $15.00 $35.00
Military Support $30.00 $9.00 $21.00
Sweet and Savory Collection $40.00 $12.00 $28.00
Cheese Lover's Collection $30.00 $9.00 $21.00
White Chocolate Pretzels $25.00 $7.50 $17.50
Kettle Corn $25.00 $7.50 $17.50
Unbelievable Butter $18.00 $5.40 $12.60
Butter Light $18.00 $5.40 $12.60
Caramel Corn w/Alm, Cas, and Pec $18.00 $5.40 $12.60
Butter Toffee Caramel Corn $18.00 $5.40 $12.60
Caramel Corn $10.00 $3.00 $7.00
Popping Corn $10.00 $3.00 $7.00

Unit Commission is based on a straight 30 percent of the price of the product. For Example, if you have
$10,000 in gross retail sales then you take $10,000 X .30, which gives you $3,000 for your unit’s profit.

Due to an additional cost of shipping orders, the f ollowing policy is in place for the sale: In the
event an add-on order is placed after the major ord  ers have been confirmed, the commission
rate drops to 20% for the additional order (instead of the regular 30%). Units will still receive
30% for the main order.




6"

Sweet and Savory Collection
Cheese Lover’s

White Chocolatey Pretzels
18 Pack Kettle Corn

18 Pack Unbelievable Butter
18 Pack Butter Light
Chocolatey Triple Delight
Caramel Corn w/Alm, Cash, and Pec
Butter Toffee Caramel Corn
Caramel Corn

Popping Corn

$40
$30
$25
$25
$18
$18
$20
$18
$18
$10
$10

13
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Sweet and Savory Collection —  New and improved flavor; No hydrogenated
oils, and comes in a gift box! 20 oz Chocolatey Triple Delight; 20 oz Butter Toffee
Caramel Corn; 7 oz Cheddar Cheese popcorn.

Cheese Lover’s Collection —  Made with Canola Oil, made with real cheese,
and comes in a gift box!. 7 oz. Cheddar cheese popcorn (2 bags), and scrumptious 7
0z white cheddar cheese popcorn.

20 oz. White Chocolatey Pretzels —  No hydrogenated oils, 0 grams trans
fat
18 pack Kettle Corn Microwave — Per popped bag: 0 grams trans fat; 2

grams saturated fat, 250 calories

18 pack Unbelievable Butter Microwave —  Per popped bag: o grams
trans fat, 2 grams saturate fat, and 260 calories

18 pack Butter Light Microwave —  Per popped bag: o grams trans fat, 1
gram saturated fat, and 220 calories

20 0z. Chocolatey Triple Delight —  No hydrogenated oils and low sodium!

26 0z. Caramel Corn with almonds, cashews, and peca ns — 0
grams saturated fat and 100% whole grain

20 oz. Butter Toffee Caramel Corn — 0 grams saturated fat and 100%
whole grain

11 oz. Caramel Corn — 0 grams saturated fat and 100% whole grain

2.5 Ib. Popping Corn —  100% whole grain and high fiber.

14



June, July, August and September
Have a budget for your Scouts’ “Ideal Year of Scouting”, set your sales goal and empower youth to make it happen.
Have your own UNIT POPCORN KICKOFF! Our studies have shown that units that have a kickoff continuously
increase their sale from the previous year!
Make sure your unit has a checking account. Transactions should NOT be handled through personal checking
accounts.
Scouts registered before September 30™ will receive their sales materials in the mail around October 10™. You must
personally distribute materials to Scouts you recruit after September 30™.

September 23 — show and Sell orders due. See page 5 for more information.

October 8 — units pick up their Show and Sell order
Mattingly Foods from 9 am — 10 am

October 15 — Sale Begins!
Good Luck! Put yard signs and banners up at highly traveled areas. Use posters wherever you can.
Call the council office (740-453-0571 or 1-800-934-2128) with questions or problems.
Seep page 12 for fill it up information.
Be sure to check the council website for updated popcorn information: www.muskingumvalleycouncil.com

November 5 — Blitz Day
A great way to get your Scouts to sell popcorn
A great chance to earn some extra money for your Pack through the sale
See page 6 for details

November 19 — Prize and Popcorn Take Order Due
Units MUST order product and prizes on-line. See pages 8-9 for more information..
- These items need to be brought to Take Order Locations or mailed into the Council Service Center (postdated no
later than November 18)
- Copy of official prize order and popcorn order.
- Sales form copies for $1500 Salesman Award Winners.
- Copies for all “FILL IT UP” winners (we only need one “FILL IT UP” page).
- Chairman should also remember to bring registrations and payment for unregistered youth members.
Post dated (December 16) checks can be accepted when you place your order.

December 3 (9 am to 10 am) - Take Order Distributio n Day

Popcorn is distributed to units through three local distribution points (see page 16). All products must be picked up
at the distribution point on this date. It will not be delivered to your unit.

December 16 - Payments Due in Full.
If you are mailing your unit payment to the Council Service Center, please allow the time to ensure we
receive it by December 16.
Final payment is due on this date!
ONE check or money order from your unit should be presented for payment. NO CASH WILL BE ACCEPTED .
Customers should make checks payable to your unit. Your unit should have a checking account to handle this
transaction.
Please call (888)-351-8000 to inform the prize company directly of any errors or omissions. Please inform your
District Professional if you need additional assistance in handling any prize problem.

January 26, 2012 - Evaluation Meeting
Popcorn Evaluation Meeting at the Service Center, 7 p.m. Please join us for creating constructive improvements for
next year’s sale.

15
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Advancement & Achievements

& 3 1&&+<4 6"4l< = =7 - %.

6>1 #1>' &11" &6<

1+"4<K 13L1 "451 ' )

&

3!
&!<1
7

o -7 -
L >6<" 41<IN  MQ =
; 1 = n . 1 -
H- 2
&6 16)< &+# &)1 "#6< D2N |
1<")1)1<1+) #4'= =Q -
o _ IR
1.1.DE
'+3>4 '16F4<KN M7 - %,
i = .
K)E#4 6)'N M7 - %
3 M D /.
1<1
6)N7 - * .DE
06 ;' P 6>186<#4N M Q -
- : SO
4<186"IK)EHN W7 - %
D *. = LI+)<6>4 &N M7 - *
*
c 1
1
WIK)BHN M7 - 3
-
")+ F ")6< l!)"6"4!<N m? - =
%.
1&+"1)N M7 - % LD
: 2
9

17



Advancement & Achievements
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Council Service Center

740-453-0571 or 800-934-2128
mvcbsa@localnetplus.com

www.muskingumvalleycouncil.com

Facebook: Muskingum Valley Council

Arrowhead District: Jay Lockard
|ay.lockard@scouting.org
740-502-8710

Forest Trail’'s District: Lynn Coulter
lynn.coulter@scouting.org
740-221-2155

Popcorn Advisor and Zane Trace District: Jeff Wickerham
|eff.wickerham@scouting.org
740-221-0858

Scout Executive: Ed Mulholland
ed.mulholland@scouting.org
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